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AHHOTaNMA

Crarbsi MOCBsIIIIeHa BOIIPOCaM MPUB/IeUeH s KJIMEHTOB [I/is pPaCIliUpeHust TOproeiu B Pecrybnuke KpbiM. Y TouHseTCS, UTO
ToJ MpoLieccaMy MpPUBJIeUeHUs] KJIMEHTOB CTOUT MIOHMMaTh COBOKYITHOCTb MepOTPUSITHH, peau3yeMbIX TOProBOM KOMITaHKeH,
HArpaB/IeHHbIX HA OMTUMU3ALIMI0 COBITOBOM, PEK/IAMHON WM I|eHOBOW TIOIMTHKM, BUSIONIMX HAa KOJMUECTBO U XapaKTep
KJTHEHTCKUX obpartieHuii B KoMranuto. OTpe[esisieTcsi, UTo B C/ydae, eC/Id TMPOLECChl MPUBJIEUEHNs KIMEHTOB BBICTPOEHBI
MIPaBUJIbHO, KOMITaHUs TI0/Iy4aeT He TO/IbKO MPUTOK KIMEHTCKUX OOpallleHuid, HO U 3aKOHOMEPHO yBeMUMBaeT COOCTBEHHbIE
npofaxu. OmnurcaHbl COBpeMeHHble UHCTPYMEHTHI MpPHUB/IEUeHUs] KJIMEHTOB B KoMMaHWU. [1ofuepKHYTO OCHOBOIIO/Aratoiiee
3HaueHWe BLICTPOEHHOW B KOMIIAHWW CTpaTeruyd pPa3BUTUS, OTIpe/iesisitolllell XapakTep TaKTUKU TIPUB/IeUeHHsT KIUEHTOB U
COCTOsTHHE 00eCTIeurBaOLIUX CUCTEM.

KiroueBbie ciioBa: Toproeisi B Pecriyonvike KpbIM, mporiecc NpuBieueHUs KJIUEHTOB, UHTEPHET-MapKeTHUHT, KaHaslbl
opraHu3alyu Npojjax, CTPaTerusi pa3BUTHS MPeTIPUITHUS.
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Abstract

The article is dedicated to attracting customers to expand trade in the Republic of Crimea. It is specified that processes of
customers attraction should be regarded as a set of activities implemented by a trading company, aimed at optimizing sales,
advertising or pricing policies that affect the number and nature of customer referrals to the company. It is determined that if
the processes of clients' attraction are built correctly, a company gets not only an influx of clients' requests, but also increases
its own sales. Modern tools of client attraction in a company are described. The fundamental importance of a company's
development strategy is emphasized, which determines the nature of customer acquisition tactics and the state of supporting
systems.

Keywords: trade in the Republic of Crimea, customer acquisition process, internet marketing, sales channels, enterprise
development strategy.

BBepenue

Ha coBpeMeHHOM 3Tarie B yC/IOBHUSIX JOCTAaTOYHO >KeCTKUX OTPAaHUYeHNH B (PYHKIIMOHUPOBAaHUU OTeueCTBEHHBIX KOMITaHUH
0Cco0yI0 aKTya/JbHOCTb TPUOOPETAlOT MCC/Ie[0BaHUs, HalpaBieHHble Ha yBeianueHue 3(hQPEeKTHBHOCTH THUIIOBBIX OM3HEC-
MIPOLIECCOB PAZIOBBIX KOMIMaHWH. B miepuof, TypOy/IeHTHOCTA SKOHOMHUKH Tepefi CyObeKTaMu TMpeArpUHUMAaTe/ibCTBa B cepe
TOPrOB/IM BO3HUKAKOT 3aZlaud 10 CTUMYJIMPOBAaHMIO KJTMEHTCKOrO TOTOKa — 0COOEHHO JjaHHasi mpobrieMa aKTyasbHa il TexX
KOMIIaHWH, Ubsi IeATe/IbHOCTD CBsI3aHa C peanu3arjveil MeHee BOCTpeOOBaHHBIX B KpU3KC TOBAapoB [5]. [Ipolieccs! mpuBieyeHus
K/IMEHTOB MPUHSITO OTHOCUTH K CUCTeMe COBITOBOM M MAapKETUHIOBOM AeATeTbHOCTH KOMITAHWU — JIJIsl TOPTOBBIX MPeJTPUSTHH
JIAHHbBIE TIPOLIECCHI TPUOOPeTaT COOCTBEHHbIE 0COOEHHOCTH, CBs3aHHbIE C BHIOOPOM KOHKPETHBIX METOZIOB U MHCTPYMEHTOB
ripuB/edenys [1].

AXTya/nbHOCTb WCC/IE[0BaHMSI TIPOLIECCOB TPUBJIEUEHUs KIMEHTOB [ paciiupeHusi Toproeau B Pecnybmuke Kpbim
00yC/IaBIMBAeTCs TEM, UTO BC/IEACTBUE BXOXK/IEHUS TEPPUTOPUH B cocTaB Poccuiickont @eepaliiy, OTeueCTBeHHAsT 9KOHOMHKA
cTosikHynach B 2014-2015 rr. ¢ 6ecrnperiefieHTHbIM CAaHKI[MOHHBIM /IaB/IeHUEeM, OTPaHUUMBAIOIUM BO3MOYKHOCTH UHTErpaLiviH B
cucremy Pecnybnuku KpeiM MHOTMX KpyMHeHIIMX OW3HeC-CTPYKTYP, BK/IFOUasi MHOCTPaHHBIX puteiinepoB [2]. CerogHsi B
Mepuo/, TOTalbHOW OJIOKMPOBKU 3KOHOMHMKM POCCHMM M BBIXO/Ja MHOTHMX 3apyO€KHBIX WUTDOKOB C DBIHKA, MOJ0OHBIE PUCKU
CTAHOBATCSI MeEHee 3HAUMMbIMM, aKTyaJM3WPYHOT BO3MO)XXHOCTH BXOXK/E€HUsS Ha PbIHOK Pecrybimvku KpbIM HOBBIX
OTEUeCTBEHHBIX MrpOKOB. OfHAKO [/ii UX HOPMA/IbHOTO (DYHKIMOHWPOBAHHUS MOTPeOyeTcsl CO3/laHHe CUCTEMbI MOCTOSTHHO
JIelCTBYIOLLMX K/IMEHTOB.

Lenb uccneqoBaHys — OMucaTb BO3SMOXXKHOCTH Pa3BUTHSI MPOLIECCOB MPHB/IEUEHUS] K/IMEHTOB /I/Is1 pacllMpeHrs] TOProB/U B
Pecriy6mvike Kpbim.

[ HanmcaHWs CTaTbM MCIOJIb30BaHbl METO/[bl HAyYHOIO MCC/IeJOBAaHWA: aHajv3, CHHTe3, [eAyKLuWs, WHAYKLUA,
MOZIe/IMPOBaHUE U [IPYTHe TeOpeTUUeCKUe CrioCco0bl UCC/eJOBaHNSI.

OcHoOBHBIe pe3yJIbTaThl
ITpuB/eueHHe KIMEHTOB sIB/ISIETCS] BaKHBIM IIpoLieccoM /st /iroboro 6usHeca B PecryOnuke Kpeim. PaciipeHrie TOproemm
U yBe/lMuUeHHe K/IMEeHTCKOM 6a3bl — 3TO TpOIiecchl, KOTOpble HeoOXOAMMBI KOMITaHUSM U TPeANPUHUMATEISIM J/Isi pocTa |
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yBe/lueHUs] TpUObUM. B 3TOM cTaThe MBI PaCCMOTPUM HECKOJIBKO CITOCOOOB TMPHUBJEUEHHS] K/MEHTOB AJIsl PaclIMpPeHHst
Toprosiu B Pecriy6iike Kpbim.

1. IHTepHEeT-MapKeTUHT

VHTepHeT-MapKeTUHT — 3TO OfivH U3 Haubosee 3¢)heKTUBHBIX CIOCOO0B mpuB/eyeHus kaueHToB [10]. C ucnonb3oBaHueM
COLMA/IbHBIX CeTel, 3/1eKTPOHHOM MOUThI, KOHTEKCTHOM peK/aMbl U APYTX OHJ/IalH-CpefCTB CBsi3H, MpeAlpUHUMaTeId MOTyT
MPOZIBUraTh CBOW OW3HEC W TIPUB/EKaTh HOBBIX KiMeHTOB. B Pecry6ivke KpbiM Haubosee MOMy/SIpHBIME COLMATbHBIMU
cersimu siBnisitoTcss BKonrakte, Instagram, Facebook. Yacto Takke Ha Teppuropru KpbiMa Hcrionb3yercsi peksiama B BUJe
pasMellieHHs] Hapy)>KHOM peK/aMbl, TPaHCIIOpTe U T. [.

2. PekoMeH/jalliX U OT3bIBbI

PekoMeHZlalluM 1 OT3bIBBI K/IMEHTOB — 3TO OAWH W3 Haubosee [oBepeHHbIX U 3((eKTHUBHBIX CIOCOOOB IpUB/IEUEHHs]
HOBBIX K/IMeHTOB [7]. Ecu Tekyljye K/IMeHThbI JOBOJIBHBI YCJIyraMH M NMPOZAYKTaMH, KOTOpble NpefocTaBisieT OM3HEeC, OHU
TOTOBBI pacCKasbIBaTh 00 3TOM ZIPY3bsIM, KOJIJIETaM U POACTBeHHHKaM. Kpome TOro, Mono)XuTenbHble OT3bIBBI KITHEHTOB MOTYT
TIpYBJ/IeYb HOBBIX K/IMEHTOB uepe3 NOMCKOBUK Google, coljuanbHble CeTH U pyrue OH/IaliH-Cpe/iCcTBa.

3. AKIJUM ¥ IPOMO-MepOTIPUATHS

AXIMH ¥ TIPOMO-MEpOTIpHSTHS, TaKWe KakK CKHIKW, TOfapKH, OOHYCHI M T.J, MOTYT ObIThb 3()(eKTHBHBIM CrIOCO60M
TIpUBJIeYeHNs] HOBBIX KJIMEHTOB U IMOBBIIIEHUS JIOSUIBHOCTH UMEIOLIUXCS KIMeHTOB. MapKeTUHT — 3TO K/I0ueBOW MHCTPYMEHT
[l pa3BUTHSL SKOHOMHKU. IIpuBredeHue MapKeTHHra B 3KOHOMHUKY MOXKET INMOMOYb KOMIMAHUSM U IpejpUHUMAaTesIsiM
NIpeBPaTUTh CBOM OM3HeC-U/ied B YCIIEIHYIO AesiTeNbHOCTh [6]. B 3T0l cTaThe Mbl pacCMOTPUM, Kak IIpHB/IedeHr e MapKeTHHTa
MOXKET MOBBICUTB 3(p(heKTUBHOCTb SKOHOMUKHU.

COop CTaTUCTUUECKUX JaHHBIX, OTPAKAIOLIUX COCTOSHUE OINTOBOM M DPO3HUUYHOM TOproBid B Pecrybimike Kpbim
TOJTHOLIeHHO ocyiecTsisieTcs ¢ 2015 1. IuHamuka ¢ 2015-2021 r. moka3biBaeT 3HAUUTebHBIM IIPUPOCT TEMITOB PO3HUUHON U
OTITOBOM TOPTOBJIM B PETHOHAILHOW CTPYKTYPe, UTO OTpakeHO Ha puc. 1 [8].

OO060poT PO3HUYHOIT 1 OIITOBOI Toprosu B Pecriyomike Kpbim,
MIH. py0. B GakTHIecKn AelicTBOBABIINX IIeHaX
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Pucynok 1 - O6opoT po3HHUYHOM ¥ onToBoM Toproeiu B Pecrybmuke Kpbim ¢ 2015 o 2021 1. B haKTHUeCKH [IeCTBOBABIIMX
LjeHax
DOTI: https://doi.org/10.23670/IRJ.2023.133.47.1

Hannbie Ha puc. 1 mokaseiBatoT, uto 3a 2015-2021 rr. 060pOT PO3HUUHOM M OMTOBOM TOProenu B Pecrmybirike KpbiM
yBenmuuuics Ha 55,7% u 164,8% cootBeTcTBeHHO. [10/IOKUTeIbHAs JUHAMUKA CBU/IETE/IbCTBYET 00 paciivpeHur 00beMOB U
KOJIMUEeCTBA TOPIOBBIX NPEATNPUSTHH, OCYLeCTB/SIOUUX AesitensHOCT B Pecriybnuke Kpeim. B mofoOHBIX ycioBUsX
3HauMTe/ILHO BO3pacTaeT ypoBeHb KOHKYPEHLMH Cpefidl AeHCTBYIOIMX UTPOKOB PBIHKA, YTO [IOMOHUTEIbHO aKTyalu3upyeT
BOIPOCHI ITPUBJIEUEHUS KJIUEHTOB.

O0cyxaenue

ITo muenuto P.B. CycoBa, TpuBieueHWe KIMEHTOB KaK OW3HEC-TIPOLIECC PACKPBIBAET [BA BEPOSTHBIX HArpaB/eHUs
CTUMY/TUPOBaHUsI TIOTPeOUTeNbCKOM aKTMBHOCTH: CaMOCTOsITe/IbHOe oOpaltjeHHe B KOMITaHUIO (TI0f] BUSTHUEM TeX WM WHBIX
(haKTOpOB, CTUMYJIOB) WM TIpUBJIeUeHHe Yepe3 TOProBeix mpencraBureneii [9]. Konuenuus, npencrasnenHas B pabore P.B.
CycoBa 6narogapsi 0CTaTOUHO UHTEHCUBHOMY Pa3BUTHI0 MHCTPYMEHTOB MHTEPHET-MapKeTHUHIa, HHTePHET-TOProB/Ix U 6osiee
yZ0OHOH KOMMYHHKALMM TIOCPeLCTBOM MeCCeH/)KePOB WM MHBbIX KaHaJIoB CBsi3U (BK/IHOUas Tesie)OHHUIO, COLMA/bHBIE CETH,
3/IeKTPOHHYIO TIOUTY U /Ip.) CEerofiHs HeCKONbKO BHZOM3MEeHM/Iach, POBHO, KaK M BHYTPHOPraHH3al[lOHHOe B3aWMOfeiicTBIe
TepcoHasia U PyKOBOJMTE/ISI M0 COIVIACOBAHMIO Cllellanvu3upOBaHHbIX MpezokeHuil [3]. Kpome Toro, Bo3pociu He TOJBKO
BO3MO)KHOCTH, HO U KOJTMUECTBO 0OpabaTbiBaeMbIX 3arpOCOB 0 GU3HeC-TPOLieccy MPUB/IEUYeHNs] KTUEHTOB.

Cornawasice ¢ MHenneM M.B. Kosnbran u FO.FO. MeiBezieBOiA, 3aMeTHM, UTO CErOAHS CTUMY/IMPOBaHUe COBITa B TOPrOBOM
JIesITeIbHOCTH TpeQyeT WCIIOb30BaHUS CIellaJM3UpPOBAaHHBIX METO/IOB, BBICTYTIAIOUIMX WHCTPYMEHTOM KauyeCTBEHHOTO U
KOJIMYeCTBEHHOTO DAaCIIMPeHHs] OCYIIeCTB/SIEMBIX TOPTOBBIX Olepalyii KOMMaHud. B KauecTBe MEPBHUUYHOTO Criocoba
y/yullieHust COBITOBOM [ieATe/bHOCTH KOMIAHMK pacCMaTpUBaeTCsl BHeJpeHHe CIeldalbHbIX WH(OPMAaLMOHHBIX CHCTEM U
TeXHUUeCKUX pellleHUi, TakKuX Kak [4]:

- CHCTeMbl aBTOMaTH3al|lH [lesiTelIbHOCTH TOPIOBOTO TiepcoHasa;

- KOMIIbIOTepH3aLis [1eaTe/IbHOCTH TOProBOro TIepCcoHaa;

- BBe/IeHHe JIOTIONTHATE/TBEHBIX KAHAIOB CBSI3M (KaK MEXKy TIepCOHAIOM, TaK U C TIOTPeOUTENSMH).
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B 3aBMCMMOCTH OT BLIOpAaHHOTO (popMaTa HaMpsSMYI0 W3MEHSIeTCsS KOHLEMIWS peanu3aldy MpoJa; AJs TPUBIEUeHUs
K/MEHTOB, KakK IpaBWU/Io, HeoOXofuMo (OKYCHPOBaThCS Ha BO3MOXKHOCTSIX BHeEJpEHHs JIONONHUTEIbHBIX KaHa/OB CBSI3H,
YIIpOLIIaTh BO3MOXXHOCTU O6OpaliieHysi 1 (popMHUPOBaHUS MakCUMa/lbHO MHAMBHYaJbHOTO U M'MOKOro Mmogxoza K KaueHTy. Ilo
MHeHHt0 X.M. TambueBod WMeHHO WHAWBUZAYAIbHBIA TIOAXOZ CETrofHS CTAHOBUTCS IVIABHBIM CDPEJCTBOM IIPUBJIEUEHHS
K/IMEeHTOB B cucTeMe 35KOHOMUKM [10]. B kauecTBe WMHCTPYMEHTOB, MO3BOJISIOLMX peanr30BaTh JaHHble HarlpaBeHUs,
BeicTynialor CRM-cuctembl (cucTemMa yripaBieHHsT B3aWMOOTHOLLIEHHSIMU), CTPaHWL[bl KOMIIAHHH B COL[AJBHBIX CeTSX,
ouLManbHBIe HHTEPHET-CAaUThI ¢ HOopMaMu 0OpallieHHst KM KOHTAaKTaMU M MHOTHe JIpyTHe.

3ak/iroueHue

Takum 06pa3om, 10 UTOraM MPOBEeIEHHOr0 UCC/IeI0BAaHUs TPOLIECCOB MPUB/IEUEHHST K/IMEHTOB [Ijisi PACIIMPEHNsT TOPTOB/IH
B Pecnybrvke KpbiM Hamu ObIJIO yCTaHOB/IEHO, UTO /Il TOPTOBBIX OpraHW3aluil BaXHO (OpMUpPOBaTh 3(h(eKTHBHbBIE
BHYTpEHHHE CTpaTeru pasBWUTHS, YUWTHIBAIOIMe KaK TPaJUL[MOHHble, TaK U COBPEMEHHble HWHCTPYMEHTHI MapKeTHHIa,
HaJIA)KUBATh U COIVIACOBBIBATH CUCTEMbI YIPABIEHWs TMPEANPUSITHEM: OT CHCTEM L[eHOOOpa30BaHUS U CObITA, [0 TEKYILeH
MOIMTHKU 00ecrieueHrsi KOHKypeHToCrocobHocTH. To/IbKO B TAKOM C/Tydae KOMIAHUM (DOPMUDPYIOT YCIOBUS [1/1s1 TIPUBJIEUEHMS
KJ/IM€HTOB Y Hapall|eHUsi pe3y/IbTaTOB XO3SIlICTBOBaHUSI.
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