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AHHOTaN M

OCHOBHEIM (JaKTOPOM KOHKYPEHTOCITOCOOHOCTH TOPrOBBIX KOMITAaHWH CEerofHs, HECOMHEHHO, SIBJISIETCSI MCIIOb30BaHHe
WHHOBALIMOHHBIX TIOAXOJOB B OpraHM3allii OW3HeC-TpOLeCCOB, BHE/DEHHSI OpPraHM3alMOHHBIX W TEXHOJOTHUeCKHX
WHHOBALM. B cTaThe NpoBe/ieH aHanmM3 pa3BUTHs PhIHKA pUTeiisia B Poccuu B 11e/10M, a Tak)Ke phIHKa MHBECTHLIMM B TOPTOBJIe,
oTIpefie/ieHbl OCHOBHBIE TI€PCMEeKTHUBHbIE HarlpaBjieHHs] WHHOBAllMOHHOTO pas3BUTUsI puTeisia. IIpeacraBiieHbl (aKTOpBI,
oIpeieJISIFOIIME CO CTOPOHBI NOTpeOuTeseli OCHOBHBIE TeH/EHIMM DPasBUTHS COBpPeMeHHOM Toprosid. Ilo pesynbTatam
BbISIB/IEHHBIX TeH/IeHIUH, aBTOpaMu CJielaH BbIBOZ, O He0OXO[MMOCTH B MepCrieKTHBe (JopMUpPOBaHMs HOBOW MHHOBALIMOHHON
TeXHOJIOTUA TOPTOBOM [eATeJbHOCT — MHOTOKaHaJIBHOW MOZeNH, TpeJrosaramwieil o0berHeHHe pa3/HuHbIX KaHajIoB
TIPOZIaK OHJIAMH U odyiaitH TOPToBIIH.

KitroueBblie ¢j10Ba: pyTeiis, OpraHM3aiOHHbIe ¥ TeXHOJIOTHUeCKHe MHHOBALMY B pUTeiie, odiaiiH ¥ OHJIaiH TOPTOBIS.
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Abstract

The main factor of competitiveness of retail companies today is undoubtedly the use of innovative approaches in the
organization of business processes, implementation of organizational and technological innovations. The article analyses the
development of the retail market in Russia as a whole, as well as the investment market in trade, identifies the main promising
areas of innovative development of retail. The factors determining the main trends in the development of modern trade on the
part of consumers are presented. Based on the results of the identified tendencies, the authors conclude that it is necessary in
the future to form a new innovative technology of trade activity — a multichannel model, which involves the integration of
various sales channels of online and offline trade.

Keywords: retail, organizational and technological innovations in retail, offline and online trade.

BBepenue

[Mangemust okasasa CylleCTBeHHOe BJIMsIHHe Ha POCT VIHTepHeT-TOproB/ay M W3MeHWIa MPUBBIUKH IOKyraTeseil. [laHHas
TeH/|eHLUsl, C OJHOM CTOPOHBI, SIBUIACh TeHJeHLMel Pa3BUTHSI HOBBIX (JOPM TOPTOB/H, C APYTOW CTOPOHBI, MHOTHE TOPTOBBIE
TIpe/INPUATHS] MUPOBBIX OPEH/IOB 3aKPLLIU CBOIO /IESITE/TbHOCTD, HE BbIIEP)KAB KOHKYDEHLIWH.

CerofiHsi C yBEepeHHOCTbIO MOKHO T[OBOPUTh O HeoOXoAMMOCTH (OPMHPOBaHHSI HEKOTOPOH «THOpUAHOM» Mogenu
TOPIOB/IY, coueTarolell B cebe 371eMeHTbI OHJIAMH U odiaiiH Mogenell. IMeHHO Takast «rHOprHas» MOJie/Ib SIB/ISIETCS] OCHOBOM
purteiina Oyayuiero. OcdiaiiH TOProB/si UCTOJB3YeT TEXHOJOTMH e-COMMErce, a OHJIAlH TOProBJ/Isl UCMOJIb3yeT BUPTYaIbHYIO
peasnibHOCTh, OCBauBaeT (hH3MUeCKoe MPOCTPAHCTBO.

Lleavto uccnedosarus sipnsieTcs 060CHOBaHKME HEOOXOAUMOCTH HCIONB30BaHUs MHHOBALIMIOHHOM MOZeNH TpaHChopMaLii
KaHa/IoOB TMPOA&X B COBPEMEHHOM pHTeiijie, coueTaroileil B cebe pa3HoobpasHbie (HopMbl OHMAWH U odiaifH TOproBiu. s
JIOCTVDKEHUsI TIOCTaB/IeHHO! LIe/d B UCC/IeI0BaHUM PEIaroTCsl CIeAYIoLie 3a0ayu: U3yYUTh OCHOBHBIE TeHJ|eHLUH Pa3BUTHUS
TOPrOBIM B TOCTIAHAEMHUUHBINA TIepruo/; BBISIBUTH W3MeHEeHHWsl TpeJTIOUTeHHH TOKymare/ieil B CBA3M C W3MEHEHHSIMU B
(hopmaTax TOProB/M; NpefCcTaBUTh IPOTHO3 pPasBUTHS OHJAWH M odnaliH (OpMaToB TOProBAM U TNPeJIOKUTb MOZeNb
TpaHchopMaIy KaHa/loB MPoJiaX, coueTarolell B cebe oH/IalH U odialid popMatsl.

1.1. CTeneHs ucc/IeA0BaHuUs NPOO/IEMBI

Bompocam ucciejoBaHusI COBpEMEHHBIX TeHJEeHLUI B Pa3sBUTHM pHUTel/a MOCBSIieHbl MHOTHe paboThl POCCHUMCKUX U
3apybexxkHbix yuenbix. P.Iacc, B.JTetikept [13], E.IllTonsrepmann [18], M.Camyanbc [16], E.A.Autuneckyn [2] uccienyior
nudpoByto TpaHchopmarpo pureiiia. Boripocam TpaHchopMariii KaHaoB POAAXK 1 aKTyaabHbIM M3MeHEeHUsIM B pUTeiise B
Poccuu 1 B Mupe MocBsiieHbl paboTsl [aseme M, Muiie JI., Orasu I1. [15], XKykoBckoii U.®. [4], [5], [6], AnekceeBa A.A. [1],
Tapacosoii E.E. [9] u gpyrux. Beayique MUpOBble KOHCAnTHHTOBHIe areHTCTBa (KPMG, AWG) uCC/IeAyroT W3MeHeHUs
MIpe/NouTeHn MoTpeduTesiell B BbIOOpe ()OPMATOB TOPrOBAM M afanTalMM K HOBBIM BO3MOXHOCTSAM MOKymok [11], [14].
Vcrione3ysi pe3ynbTarhl MCCIe/[0BaHUM JIaHHBIX aBTOPOB, B HacTosiell cTaTbe 0006IIeHbl OCHOBHbIE TEHJEHIIMH Pa3BUTHS
puTelisia U rpeficTaB/eHa MHHOBALIMOHHAs! MO/ie/lb TPaHC(hOpMaLIMU KaHa/IOB TIPOZaXK.

1.2. MeTopbl UCC/IeJOBaHUA
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B miporiecce vccrenoBaHus KCTI0/Ib30BaIMCh METO/bI CPABHUTETBHOTO U MOHOTPaUUeCKOro aHa/mi3a, MeTOAbl 006paboTKu
W aHa/aM3a CTAaTHCTUYECKUX [aHHBIX: TPYINIMPOBKA, CpaBHeHWe, rpaduueckuil MeTo, abCONMIOTHbIE M OTHOCHTE/bHbIE
NoKasarenu. [I711 IOCTPOeHUs1 TIPOTHO3a Pa3BUTHS Pa3/MUHBIX (POPMATOB TOPIOBIM HCIIOIb30BAJICS METO[, SKCTParo/sLiuu
psiZia [MHaAMUKY Ha OCHOBE pacyeTa Cpe/iHero TeMria pocra.

Teopemuueckasi U npakmu4eckas 3HaYUMOCMb WCC/IEOBaHUS COCTOUT B O0OOCHOBaHHMM HEOOXOAUMOCTH BHeZDEHUs B
puTeiisie MHHOBALMOHHON MOZe/I TOPrOBJH, CoUeTarolleil B cebe ¢opmarbl OH/aliH U oduiaitH Toproeiu. Vcrons3oBaHue
TakOW MHOTOKaHaJbHOW «TMOPUZHON» MOJe/H TI03BOJIUT TOPTOBBIM KOMITAHWSIM PacLIMPUTh ayAWTOPHIO TMOKYyTareseH, Tem
CaMbIM YBEJTMUMTH MPOAAXKHU U MOBBICUTH KOHKYPEHTOCIIOCOOHOCTb.

B panbHefilieM TmipemnonaraeTcss pa3pabotatb M 000CHOBAaTh MeXaHW3M BHEJPEHUs Takod MHOTOKaHa/IbHOM
VHHOBAL[MOHHOM MO/ie/Ii KOMIIaHUsIMY pUTeiina.

OCHOBHBI€ pe3y/IbTaThl

CoBpeMeHHBIE YC/IOBUSI DasBUTHsS SKOHOMHMKHA Poccuu B yC/IOBUSIX BBeJieHHs CaHKLUUHA OrpaHWYMBAIOT [JOCTYII
OTeUeCTBEHHBIM KOMITaHUSIM K MHUPOBBIM MHHOBALMOHHBIM TEXHOJIOTHSIM. DTO KacaeTcsl M pa3BUTHS puteiina. 3apyOe>kHbIH
OTTBIT MHHOBALUM B pHUTesIe CBHUZETe/NbCTBYET, UTO Ha PBIHKE CYIeCTByeT MHOKeCTBO MHHOBALMOHHBIX L(POBBIX pelleHunH,
KOTOpbIe OPMUPYIOT HalpaB/ieHHsl pa3BUTHs pUTelia B OyyILeM.

CornacHo gaHHbIM @efiepanbHON CTY)KObI TOCYJAPCTBEHHOW CTaTUCTUKY, B POCCHU TI0 CpPaBHEHUIO C IPYTMMM CTpaHaMU
MHpa, TaK )Ke Kak ¥ BO MHOTMX cTpaHax «HoBoii EBpombl» KO/MuecTBO PO3HUUHBIX Mara3vHoB B pacyere Ha 1000 uesoBek
HaceJieHUsl BblIllle, YeM B Pa3BUTHIX cTpaHax (pucyHok 1) [8].
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Pucynok 1 - Uucsio npeAnpusTHil pO3HUYHOM TOPIOB/IY B pa3/IUYHbIX CTpaHax
DOI: https://doi.org/10.60797/IRJ.2024.148.38.1

Ilpumeuanue: 8 pacueme Ha 1000 uenoeek HaceneHus

Takum 00pa3oM, Ha OCHOBAaHWM MPE/CTAB/IEHHBIX AAaHHbIX, MPE/CTAB/SEeTCS BO3MOXHBIM C/Ie/IaTh BBIBOJ, O TOM, UTO B
Poccuu Gosee pacripoCTpaHeHbl MeJIKMe TOProBbie MPe/IIPUSITHS, 0 CPABHEHUIO C KPYITHBIMU TOPTOBBIMHU CylepMapKeTaMH B
Pa3BUTHIX CTpaHaX. B CBS3W C 3TUM TeXHOJIOTHUH pUTeliia B POCCUY TOTBKO Pa3BUBAIOTCS M COBEPIIIEHCTBYIOTCSI, UTO BHI3bIBAET
He0OXOUMOCTh CKODEHIIero BHE/IPeHUS] HOBLIX WHHOBAIIMOHHBIX DeIlleHNi, OTBEUalOIUX COBPEMEHHBIM MUPOBBIM
TeHJIeHLUSIM.

Ec/v cpaBHUTH U3MeHeHUs1 B PO3HUUHOM TOProBIIe, MPOUCXOASIIe B MUPe U B Poccun, To cxoue TeH/IeHIIMU OueBH/HBI,
HaOJTI0/IaeTCs OXKUBJIEHHE TTOC/Ie TIaJHEMUIUHOTO 1110Ka B 2020r. (pucyHku 2 u 3).
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PucyHOK 2 - [luHaMHKa 00beMa pO3HHYHOW TOPrOB/IM B MHUpPe
DOI: https://doi.org/10.60797/IRJ.2024.148.38.2

Ipumeuanue: no ucm. [17]

60,0

50,0 +

43,2
426
39,5
40,0 +
338 339
316

30,0

20,0

10,0

0,0

0le 018 2020 0zl 2022 023

TpAH.pybaen

PucyHok 3 - /JuHamrika o0beMa po3HUUHOM Toproeiu B Poccuu
DOI: https://doi.org/10.60797/IRJ.2024.148.38.3

Ipumeuanue: no ucm. [8]

ITo cTpykType po3HWYHOW TOProBau 060poT B Poccuiickoli defepaliuu Takxke X0k 060potom B mupe. B mupe 47,2%
060poTa MPUXOJUTCS Ha TIPOJIOBOILCTBEHHBIE TOBaphl U 52,8% Bcero 000poTa TOProOBIM — Ha HEMPOJOBOLCTBEHHBIE TOBAphI
[17]. B Poccuiickoii ®Pefepaliii CTPYKTypa PO3HUUYHON TOPrOB/M aHAJOTWYHA CTPYKType, CIOXKuBlIelcs B mupe: 47,9%
000pOTa COCTaB/ISIOT POJAKHU NPOJ0BO/ILCTBEHHBIX TOBAPOB, U 52,1% NpPUXOAUTCS Ha HEIIPOZOBO/IbCTBEHHbBIE TOBApsI [8].

Ha pucyHke 4 mpejcraBieHa JuarpamMma, OTpakarollas CTPYKTYpy KOMIIaHWH PO3HMYHOM ToproBnu B Poccuiickoi
Dezepauun. IIpeAnpusTis PO3HUYHOM TOProBAM B 0OOIIEeM KOMMUECTBE TOPTOBBIX IPeANPHUATHN COCTaB/sOT 34%, cpenu
KOTOPBIX HauOOJbIIMI yAeNbHbIA BeC WMEIOT IMpo4Yhe KOMMAHWH, [esTebHOCTh KOTOPBIX OTHOCHUTCS, B TOM 4HC/e, K
JlesITe/IbHOCTH PUTeiiepoB. 3HauuTe/IbHbIN yzienbHbIN Bec — 18% — MeroT MHTepHeT-MarasuHbl ¥ TOPro.Jis 1o rnoure [8].
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PurcyHok 4 - CTpyKTypa KOMIaHui1 po3HUYHOM Toprosiu B Poccutickoii ®epepauyiu
DOI: https://doi.org/10.60797/IRJ.2024.148.38.4

ITpumeuanue: 2023 2

IIpu sTOM CreayeT OTMETHTH PacTyLIyIO OO OH/aWH ToproBmu B Poccuu (pucyHok 5.). OfHako, 10 CpaBHEHHIO C
3apyOe>KHBIMU CTpaHaMH 10151 OHJIaliH TOPTOBJIH ellje He TaK Besmka. HanprmMep, B BeuKoOpUTaHUH 011 OHJTaliH TOPrOB/IH B
ob6iiem obbeme Toproeid B 2023r cocraBisina 26%, B CIIIA — 15%, B Poccun — 8% [8]. ITo mporHo3am CIieryaaucToB
TIperio/iaraeTcsi Cyl{eCTBEHHO YBEJIMUUTE JI0JIH0 OH/IalH Toprosiu B Poccuu k 2024 1.
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PucyHok 5 - [Tonst oHnaiiH Toprosiu B Poccuu B 2018-2023 rr
DOI: https://doi.org/10.60797/IRJ.2024.148.38.5

Takyio Le/b Mpe/CTaB/IseTCs] BO3MOXKHBIM JJOCTUYb TI0 pe3y/bTaTaM MCC/IeJOBaHUS M3MEeHeHWH Crpoca moTpebutesneit
(pUCyHOK 6) U MiCcC/ieJOBaHMs IIPUYMH BBIOOpA OHJIalH TOProBIY (PUCYHOK. 7) [14].
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PucyHoK 6 - TIprunHbI BBIOOpa OHJIAH-Mara3suHoB
DOI: https://doi.org/10.60797/IRJ.2024.148.38.6

MexyHapoHasi KoHCanTHHroBast komranuss KPMG B xofie TpOBe/IeHHOTO MCCIIe/IOBaHMS BhISIBUIA (DaKTOPHI, BIUSIOLIE
Ha JVUHAMUKy OHJIakH ToproBiu. K ¢dakropam, BAMSIONIMM Ha MHTEHCUBHOCTH MCIO/Ib30BAHUS OHJIAH TOPrOBJ/IH, OTHOCATCS
Kak JieMorpauueckue W COLMa/ibHble, TaK W SKOHOMMYeCcKue (aKTOpbl: BO3PACT, CEMeWHOe TION0XKEeHHe, YPOBEHb
obpa3oBaHusl, ypoBeHb foxoza [14].

Oduaiin popmaT MOKYIIOK CErofHs MpPe/NoUYnNTalOT MOTPeOUTEM TPYIIIbI C BEICOKUM COLMA/TbHBIM CTaTyCOM U BBICOKUM
YPOBHEM [10X0O[a, OJHAKO B TIEPCHEKTHBE [aHHAasi rpymma rotpebuTesiedi MOXKET CTaTh CYLIeCTBEHHOW TpYION OHJIAHH
TOKyTaresen.

Pe3ynbraThl UCCIEOBAHUM SIBSIOTCS OPUEHTUPAMH [ijisl PUTEH/IEPOB [Jisi TIEPEBOAA OTAEeNbHBIX KaTeropyuil TOBapoOB U
yciayr u3 ogdiaiiH B oHaliH cepy IO CTeleHU TOTOBHOCTH K/IMEHTOB K IOKYIIKE TOBAapOB W YC/IYyT B OHJaliH (popmare
(pucyHok 8).



MedicdyHapooHbill HayuHO-uccaedosamenbckuli JcypHan = Ne 10 (148) = Okmsbpb

HHE“

5% |
o [ =2

Undposas  Bankosckue
u GbiToBaA ycnyru Opespna Tosapbi

TEXHWKA v 06yBb Ans nete
MpoaykTbl
nMTaHKs

B [OTOBbI 3aHA3LIBATL OHNAAH CHOPEE roTOBbI CHOPEE He roToBbl W He roToBbl 3aKasbiBaTb oHNaAH

PucyHok 7 - CreneHb FOTOBHOCTY K/IMEHTOB K ITOKYIIKe TOBapOB U YC/IYT B OHJIalH (popmaTte
DOTI: https://doi.org/10.60797/IRJ.2024.148.38.7

PaccmarprBasi ppIHOK WHHOBALMM M WHBECTHLWN B cdepe TOPrOB/M, €ro MOXKHO Dasfie/IMTh Ha 2 HalpaBeHWs: e-
commerce (37eKTpoHHasi KomMepiius) 1 RetailTech — perieHns TeXHOIOrMUECKOTO XapaKTepa [jist TIOBLIILIEHHS TTPOaXK

Xapakrepu3ys TeH/leHLIMH B c)epe MHBECTHULMI Ha PHIHKE TOPrOB/IM, YeTKO BBISBJISIFOTCS C/IeAyroliue TeHAeHmu [12]:

- CHWKeHUs THTePeCOB MHBECTOPOB K I1aT)opMaM e-Commerce, JoJisi HTHBECTULMH B 3Ty cdepy cocrasisiet 37,5%;

- pPacTyT MHBECTHLIMU B aHAJIUTHUKY JJaHHBIX 0 Mpofaxax — 33,7% 0T Bcex MHBECTHULIMH B TOPTOBIIE;

- B CBfI3M C HapyllleHHeM Liertodek roctaBok B 2020r. Hab/ozaeTcst CHUKeHNe UHBECTULIUHN B JIOTUCTHUKY;

- TIPY 3TOM PACTeT UHTEPEC K HOBbIM «0eCKOHTAaKTHbIM» (hopMam oQyJialiH TOProBJIH.

Ecmm paccMoTpeTh CTPYKTYPY PbIHKa MHBECTHLMM B TOprowie B Poccuu, TO OHa CyljeCTBEHHO OT/IMUAaeTcsl 0T MUPOBOIA.
96,2% BCexX MHBeCTHLMI HaMpaB/isieTCsl HA MHBECTULUU B chepy poboTH3aluu puTeiina.

Ecmm ¢ 2020r. HabmozaeTcsi MHTEHCUBHOE Pa3sBUTHe OHJIAMH TOProB/d, oduiaiiH ¢opMar mokasbiBaeT OTPHULIATENBHYHO
JUHaMMKy — OCBOOO)K/IalOTCSl TOPrOBbIe TUIOIIAZM, CHIKAeTCsl aKTMBHOCTH TOSIBJIEHHsT HOBBIX OpeHJ0B. [loTpebuTeny cramm
peXe XOAUTb B 0¢uiaiiH Mara3vHbl U3-3a HeOOXOJUMOCTH SKOHOMUThL U CTpaxa TMOCelleHUs] 00IeCTBEHHBIX MECT C OOMBIIIM
CKOIIJIEHHeM JII0fiel], HO MHTepecC K IOCelleHU0 o(ialiH MarasuHoOB BCe JKe ocTaeTcsl. Takasi TeHJjeHI[Usl [103BOJIsieT C/iesaTh
TNpeJrIosioKeHre o repedopMaTpoBaHuM B OyzyileM Habopa yclyr, KOTOpble IIpefjlaratoT TPafWIMOHHble MarasvHbl U
TOPrOBbI€ 1|eHTPbI, (POKYCHPYsl BHMMaHKe Ha YC/Iyry M0 OpraHu3aliii pPas/n4yHOro poja Mpes3eHTaluii, MeporpusiTuii B T.U. U
PeKJIaMHOTO XapakTepa, OpPraHu3ys BCTpeuy U/eHOB OIpeZle/leHHbIX TPYMIl M IpefoCTaB/sis YCIyrd T0 OpraHU3aluu
SMOLIMOHALHOM Pa3Tpy3Ky M OTJbIXA /s TIOTpeOUTesei.
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PucyHok 8 - Mogenb TpaHcdopMaryy KaHanoB IIPOfiaK B puTeiise
DOI: https://doi.org/10.60797/IRJ.2024.148.38.8

Ha pucynke 9 npefcTapiieHa Mofieb TpaHChOPMaL[i KaHa/IOB TIPOJjaXK pUTeiisa, KoTopasi MpejriosaraeT UCIob30BaHUe
BCe OOJIbIIIero KoMMuecTBa KaHasIoB Mpo/jaXK, 00beIMHEHHbBIX eJMHOW KOMMYHHUKALIMOHHOM CTpaTeryen.

Takum 006pa3oMm, B TMepCreKTUBe Mpe/rnosaraetcss (OPMHUPOBAHME HOBOM TEXHOJOTMU TOPrOBOM JIeTEIbHOCTH —
MHOTOKaHa/IbHOM Mofie/ — 00beiHeH e Pa3/IMuHbIX KaHA/IOB MTPOJaK OHJIakH 1 odyIaifiH TOPTOB/IH.

Pactyiuii UHTepecC U MOBBILLIEHKE JIOSUIbBHOCTH K OHJIaliH TOPrOBJie CO CTOPOHBI TIOKYyTiaTesiell orpefensieT nepcrekKTUBhI
ee pa3Butus. [ToCTPOEHHBIN HaMM MTPOTHO3 MOKA3bIBAET HAa 3HAUUTE/bHBINA POCT 00BLEMOB OHJIAMH TOPTrOBJIM B MUpe U K 2027T.
OXXWZAeTCs TIpeBbIlIeHre 00beMoB 8 TpiH.Zo/T. UTo KacaeTcst oduiaiiH ¢opmara TOProB/d, TO TIPe/CTAB/SeTCS BO3MOXKHBIM
TaK)Ke CIIPOTHO3UPOBATh €ro POCT, HO MeHee ObICTPIMU TeMMaMu (pUCYHOK.10).
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Pucynok 9 - TIporHo3 JuHaMyKy 06beMOB OHJIAlH U OyialiH TOPrOB/IM B MUpE
DOI: https://doi.org/10.60797/IRJ.2024.148.38.9

YunThIBast TIepCreKTHBBI Pa3BUTHSI TOPrOBJIM W Pa3lUuHbIX ee (OPMATOB, UCIO/IB30BaHHEe MHOTOKAHA/MTBHOW THOPHIHOM
MO/Iei TOPTOB/IY, CoUeTarolei B cebe ¢opMarhl OH/IAMH M 0iaiiH TOProOB/H, TIO3BO/IUT TOPTOBBIM KOMITAHHSIM PaCIIMPUTD
ayIUTOPHUIO MOKYyTIaTesied, TeM CaMbIM YBEJTMUNTD TPOJAXKU M TIOBBICUTh KOHKYPEHTOCIOCOOHOCTb.

3aKk/roueHre

ITo pe3ynbraTaM aHanM3a pasBUTHs TOPrOBJIH NPe/ICTaB/IsIeTCs] BO3MOKHBIM C/leNIaTh CJlefyIoliie BEIBO/bI:

1) nmaHzAeMMs OKasaja CyleCTBeHHOe B/IMsIHHEe Ha pocT VIHTepHeT-TOproB/iM W M3MeHW/a MPUBBIUKHU TIOKyIareseH, uTo
oTIpe/ie/IeHHO CKa3bIBaeTCsl Ha AMHAMUYHOM POCTe U NepCrieKTHBax paciliupeHtsl OH/IalH TOPTroB/Y;

2) CerofiHs C YBepeHHOCTBE) MO)KHO TOBOPUTH O HEOOXOAUMOCTH (DOPMHMPOBAHMs MHHOBALMOHHOM MOZE/H TOPrOBIH,
coueTaroileli B cebe oHakiH U odiaiti Mozieneli. ViMeHHO Takast «TUOpU/HAs» MOJIeNb AB/ISETCA OCHOBOM puTeiisia Oyayiiero.
Ee ucrionb30BaHue MO3BOIMT TOPTOBLIM KOMITAHUSIM He TIOTEPSITh TPAAULIMOHHYIO TPYTIITy TIOKYTIaTesiei, HO /lake PacIIUpUTh
AyIUTOPUIO, TEM CaMbIM YBEJTMUNTD TPOJJAXKU M TIOBBICUTb KOHKYPEHTOCITOCOOHOCTb.

Kondukt naTepecon Conflict of Interest
He yka3zaH. None declared.
Penensus Review
Co00111eCTBO perieH3eHTOB MeXX/yHapoAHOr0 HayuHO- International Research Journal Reviewers Community
HCCIIeI0BATeThCKOT0 JKypHasIa DOI: https://doi.org/10.60797/1RJ.2024.148.38.10

DOI: https://doi.org/10.60797/IRJ.2024.148.38.10

Cnucok siureparypsbl / References

1. AnekceeB A.A. CoBpeMeHHBIIi IDOAYKTOBbI puUTeis: aHaiu3 NpobieM  yIipaB/eHUss MapKeTHHIOBBIMH
KOMMyHuKauusamu / A.A. Anekcees // ®yHnameHTanbHble ucciefosanus. — 2022, — Ne 8. — C. 7-12.

2. AutuHeckyn E.A. Teopetnueckue OCHOBBI I[U(POBOIN TpaHChOpPMAaI[MM TIPOAOBOILCTBEHHOTO puteina / E.A.
AnTtrHeckyn // Mup 5k0OHOMUKY U ynpaBieHus. — 2022. — T. 22. — Ne 3. — C. 103-127. — DOI: 10.25205/2542-0429-
2022-22-3- 103-127.

3. I'ya3 H.A. BoccraHaB/ivBaeM LIe/IOCTHOCTh CHCTEMBI YIIPABJIEHUsT: 1[eTI0UKa «IPOM3BOJICTBO — puTei» / H.A. T'yas,
O.B. KongpartseB // MeTogpl MeHemxMeHTa KauectBa. — 2023. — Ne 3. — C. 36-41.

4. JKykoBckast I.®. Poccuiickuii puteiin B nepuos nmaHaemuu covid-19: yckopenue mudposusaruu / N.®. JKykoBckas //
OKOHOMUKA, NpeArpuHUMarebCTBO U npaBo. — 2022. — T. 12. — Ne 1. — C. 267-286.

5. XKykoBckasi 1.®. Puretin 4.0: po3HuyHas Toprosis B Ljudpoom mupe / M1.®. XKykoBckas / Modern Economy Success.
—2023. — Ne 1. — C. 325-331.

6. XKykoBckasi V.. Poccuiickuii puTeiisl B yCJIOBUSX CAHKIMOHHOTO [ABJIEHUsS: MpoO/ieMbl U BO3MOXKHOCTH / U.O.
JKykoBckasi // BecTHUK AnTalickol akaZileMUU SKOHOMUKY U ripaBa. — 2024. — Ne 3-2. — C. 198-203.

7. Kucenesa O.B. VIHHOBaIjioHHOe pa3BUTHE POCCHICKON SKOHOMHMKH: aHa/IM3 COCTOSHHS, OlLieHKa mepcriektus / O.B.
Kucenea, A.C. MokpoycoB // VIHHOBallMOHHOe pa3BUTHe HayKu: (yHZaMeHTasbHble W TPUKIaJHble TpoOnemMbl. —
ITerpo3aBogck: HoBas Hayka, 2023. — C. 161-172.

8. Po3HuuHasi TOproBisi U oOijectBeHHoe mwmTanue // OduuuanbHbel caldT DefepaabHONU CIYXObI rOCYJAapCTBEHHOM
craructuku. — URL: https://rosstat.gov.ru/statistics/roznichnayatorgovlya (nara obparenusi: 28.09.2024).



MedicdyHapooHbill HayuHO-uccaedosamenbckuli JcypHan = Ne 10 (148) = Okmsbpb

9. Tapacoea E.E. ITpogykToBblii puteiin B Poccuu: ocobeHHOCTH (QYHKLIMOHUPOBaHUSI M Harpasienus pasputvs / E.E.
Tapacosa, E.B. Mary3enko, O.A. I'nasyHoBa // BecTHuk benroposckoro yHuBepcureTa Koorepaluy, SKOHOMUKM U IIpaBa. —
2023. — Ne 4 (101). — C. 177-188.

10. LisetkoBa O.H. AHamu3 MCII0/Ib30BaHMSI MCKYCCTBEHHOTO WHTE/JIeKTa B POCCUMCKUX puteiin-kommanusix / O.H.
LIBeTkoBa // CamoympaBnerne. — 2023. — Ne 5 (138). — C. 315-318.

11. Iludposas Tpanchopmanus pureina / UccnepoBanmss AWG 1ipu rpaHToBoil nopgep>kke Ponza «CKOMKOBO». —
2021. — URL: https://www.awg.ru/services/tsifrovayatransformatsiya-riteyla/ (zara obparjenus:: 28.09.2024).

12. 5 tech trends for marketers to watch in 2023. — URL: https://www.emarketer.com/content/5-tech-trends-marketers-
watch-2023 (accessed: 28.09.2024).

13. Glass R. Trade 4.0. Digital revolution in trade: Strategies, technologies, transformation / R. Glass, B. Leukert. — M.:
Alpina Publisher, 2018. — 346 p.

14. PoccusiHe TPUBBIKIM K  OHJIAWH-TIOKYTIKAM W TOTOBbI  meperviaumBate //  HA®PU. —  URL:
htps://nafi.ru/analytics/rossiyane-privykli-k-onlayn-pokupkam-i-gotovy-pereplachivat/ (accessed: 28.09.2024).

15. Palmie M. The evolution of the digital service ecosystem and digital business model innovation in retail: The
emergence of meta-ecosystems and the value of physical interactions / M. Palmie, L. Miehe, P. Oghazi [et al.] // Technological
Forecasting & Social Change. — 2022. — No 177. — P. 121496.

16. Samuels M. What is digital transformation? Everything you need to know about how technology is reshaping business
/ M. Samuels. — URL: https://www.zdnet.com/article/what-is-digital-transformation-everything-youneed-to-know-about-how-
technology-is-reshaping/ (accessed: 28.09.2024).

17. Statista. Retail e-commerce sales worldwide from 2014 to 2027. — URL:
https://www.statista.com/statistics/379046/worldwide-retail-e-commerce-sales/ (accessed: 28.09.2024).

18. Stolterman E. Information Technology and the Good Life / E. Stolterman, F.A. Croon // Information systems research:
relevant theory and informed practice. — 2004. — 689 p. — DOI: 10.1007/1-4020-8095-6_45.

CHucoK JiuTeparypbl Ha aHI/nickoM si3bike / References in English

1. Alekseev A.A. Sovremennyj produktovyj ritejl: analiz problem upravlenija marketingovymi kommunikacijami [Modern
food retail: analysing the problems of marketing communications management] / A.A. Alekseev // Fundamental'nye
issledovanija [Fundamental Research]. — 2022. — Ne 8. — P. 7-12. [in Russian]

2. Antineskul E.A. Teoreticheskie osnovy cifrovoj transformacii prodovol'stvennogo ritejla [Theoretical foundations of
digital transformation of food retail] / E.A. Antineskul // Mir jekonomiki i upravlenija [World of Economics and Management].
—2022. — Vol. 22. — Ne 3. — P. 103-127. — DOI: 10.25205/2542-0429-2022-22-3- 103-127. [in Russian]

3. Gudz N.A. Vosstanavlivaem celostnost' sistemy upravlenija: cepochka «proizvodstvo — ritejl» [Restoring the integrity
of the management system: the chain "production — retail"] / N.A. Gudz, Je.V. Kondrat'ev // Metody menedzhmenta kachestva
[Quality Management Methods]. — 2023. — Ne 3. — P. 36—41. [in Russian]

4. Zhukovskaja L.F. Rossijskij ritejl v period pandemii covid-19: uskorenie cifrovizacii [Russian retail in the period of
covid-19 pandemic: acceleration of digitalization] / I.LF. Zhukovskaja // Jekonomika, predprinimatel'stvo i pravo [Economics,
Entrepreneurship and Law]. — 2022. — Vol. 12. — Ne 1. — P. 267-286. [in Russian]

5. Zhukovskaja LF. Ritejl 4.0: roznichnaja torgovlja v cifrovom mire [Retail 4.0: retailing in a digital world] / LF.
Zhukovskaja // Modern Economy Success. — 2023. — Ne 1. — P. 325-331. [in Russian]

6. Zhukovskaja I.F. Rossijskij ritejl v uslovijah sankcionnogo davlenija: problemy i vozmozhnosti [Russian retail under
sanctions pressure: problems and opportunities] / I.F. Zhukovskaja // Vestnik Altajskoj akademii jekonomiki i prava [Bulletin
of the Altai Academy of Economics and Law]. — 2024. — Ne 3-2. — P. 198-203. [in Russian]

7. Kiseleva O.V. Innovacionnoe razvitie rossijskoj jekonomiki: analiz sostojanija, ocenka perspektiv [Innovative
development of the Russian economy: analysis of the state, assessment of prospects] / O.V. Kiseleva, A.S. Mokrousov //
Innovacionnoe razvitie nauki: fundamental'nye i prikladnye problemy [Innovative development of science: fundamental and
applied problems]. — Petrozavodsk: New Science, 2023. — P. 161-172. [in Russian]

8. Roznichnaja torgovlja i obshhestvennoe pitanie [Retail trade and public catering] // Oficial'nyj sajt Federal'noj sluzhby
gosudarstvennoj  statistiki ~ [Official site of the  Federal State  Statistics = Service]. = —  URL:
https://rosstat.gov.ru/statistics/roznichnayatorgovlya (accessed: 28.09.2024). [in Russian]

9. Tarasova E.E. Produktovyj ritejl v Rossii: osobennosti funkcionirovanija i napravlenija razvitija [Grocery retail in
Russia: features of functioning and directions of development] / E.E. Tarasova, E.V. Matuzenko, O.A. Glazunova // Vestnik
Belgorodskogo universiteta kooperacii, jekonomiki i prava [Bulletin of Belgorod University of Co-operation, Economics and
Law]. — 2023. — Ne 4 (101). — P. 177-188. [in Russian]

10. Cvetkova O.N. Analiz ispol'zovanija iskusstvennogo intellekta v rossijskih ritejl-kompanijah [Analysis of the use of
artificial intelligence in Russian retail companies] / O.N. Cvetkova // Samoupravlenie [Self-management]. — 2023. — Ne 5
(138). — P. 315-318. [in Russian]

11. Cifrovaja transformacija ritejla [Digital Transformation of Retail] // Issledovanija AWG pri grantovoj podderzhke
Fonda "Skolkovo" [AWG Research with grant support from the Skolkovo Foundation]. — 2021. — URL:
https://www.awg.ru/services/tsifrovayatransformatsiya-riteyla/ (accessed: 28.09.2024). [in Russian]

12. 5 tech trends for marketers to watch in 2023. — URL: https://www.emarketer.com/content/5-tech-trends-marketers-
watch-2023 (accessed: 28.09.2024).

13. Glass R. Trade 4.0. Digital revolution in trade: Strategies, technologies, transformation / R. Glass, B. Leukert. — M.:
Alpina Publisher, 2018. — 346 p.



MedicdyHapooHbill HayuHO-Uccaedo8amenbckuli JcypHan = Ne 10 (148) = Okmsabpb

14. Rossijane privykli k onlajn-pokupkam i gotovy pereplachivat' [Russians are used to online shopping and are willing to
overpay] // NAFIL. — URL: htps://nafi.ru/analytics/rossiyane-privykli-k-onlayn-pokupkam-i-gotovy-pereplachivat/ (accessed:
28.09.2024). [in Russian]

15. Palmie M. The evolution of the digital service ecosystem and digital business model innovation in retail: The
emergence of meta-ecosystems and the value of physical interactions / M. Palmie, L. Miehe, P. Oghazi [et al.] / Technological
Forecasting & Social Change. — 2022. — Ne 177. — P. 121496.

16. Samuels M. What is digital transformation? Everything you need to know about how technology is reshaping business
/ M. Samuels. — URL: https://www.zdnet.com/article/what-is-digital-transformation-everything-youneed-to-know-about-how-
technology-is-reshaping/ (accessed: 28.09.2024).

17. Statista. Retail e-commerce sales worldwide from 2014 to 2027. — URL:
https://www.statista.com/statistics/379046/worldwide-retail-e-commerce-sales/ (accessed: 28.09.2024).

18. Stolterman E. Information Technology and the Good Life / E. Stolterman, F.A. Croon // Information systems research:
relevant theory and informed practice. — 2004. — 689 p. — DOI: 10.1007/1-4020-8095-6_45.



	МЕНЕДЖМЕНТ / MANAGEMENT
	Инновационная модель трансформации каналов продаж в современном ритейле
	Киселева О.В.1, *, Тимаев Р.И.2
	Innovative model of sales channel transformation in modern retailing
	Kiseleva O.V.1, *, Timaev R.I.2

